Apogee Photonics emerges from T-Networks and ASIP  by unknown
Optical component companies
ASIP Inc and T-Networks Inc
have merged into a newly
formed company called Apogee
Photonics Inc, and have $9.7m
in new financing.
Existing ASIP and T-Networks
investors participated in the
round including Atlas Venture,
BlueRun Ventures, Finaven-
tures, Intel Capital, Redpoint
Ventures, and TL Ventures.
Apogee Photonics provides
advanced fiberoptic compo-
nents that offer a high-level of
integration with reduced com-
plexities and costs.
In November 2003, ASIP
merged with 2-year-old Three
Five Photonics B.V - based on
advanced III-V photonic inte-
gration technology out of the
photonic integrated circuits
group of the Netherlands Delft
University of Technology.
Existing and future customers
will benefit from a greatly
expanded product portfolio
that uses hybrid and monolith-
ic integration technologies to
create highly functional com-
ponents, allowing simplified
design and production of com-
munication systems.
Mike Decelle, former CEO of
ASIP, has been named CEO of
Apogee Photonics. Decelle
said,“This merger brings
together critical, complementa-
ry technologies and products
with industry-leading technical
expertise, a seasoned manage-
ment team, and solid customer
and revenue bases.
“This investment demonstrates
our strong confidence in
Apogee’s technology, blue-chip
customer traction and manage-
ment team,” said BlueRun
Ventures.general partner,
Jonathan Ebinger,
“By combining each company’s
best-of-breed technology and
product offerings,Apogee will
be able to address all segments
of the 10Gb/s fiberoptic mar-
ket, from very short-reach data-
com links to high-performance,
DWDM transport networks.”
Apogee Photonics already
offers the broadest range of
cooled and uncooled 10Gb/s
laser sources, serving markets
from 300-meter multi-mode
(10GBASE-LRM) to 10Gb/s
DWDM Long Haul.
In addition,Apogee is offering
the market leading active opti-
cal components such as lasers
diodes, semiconductor optical
amplifiers, gain modules, opti-
cal receivers and high-speed
modulators.
“Both ASIP and T-Networks
have innovative technologies
and complementary strengths
that will allow Apogee to
expand its product and cus-
tomer base and provide solu-
tions that integrate source,
modulator and amplifier,” said
Tom Hausken, director of
Photonic Research at
Strategies Unlimited.
“The 10G transceiver space is
most the promising opportuni-
ty because of the combination
of high growth and the premi-
um that comes with the higher
performance at that rate, and
Apogee is well positioned
there.”
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Apogee Photonics emerges from 
T-Networks and ASIP Alphion Corp whose QLight plat-
form is based on monolithic inte-
gration of InP circuits and the
use of packaging technologies,
has received an additional $1.5m
in its third round of venture
financing, to complete the round
with a total of $12.1m.Financing
brings the total investment in
Alphion now to $44.1m.
The third round was led by
Tallwood Venture Capital with
participation from Goldman
Sachs, Narra Venture Capital,
and industry executives, as well
as new investors Axiom and
ICCP Venture Partners.This will
be used to support growth of
the company’s manufacturing
capacity and sales expansion.
Dr Bharat Dave, chairman, pres-
ident and CEO of Alphion said:
“Funding would allow gearing
up to meet growing market
demand.”
Alphion launched the QLight
2R photonic transponder in
2004 for use in metro, long
haul and CATV networks.The
QLight Amp and Switch prod-
uct lines, announced in 2005
are used in telecommunication
networks, high performance
photonic routing networks, net-
work restoration, and equip-
ment protection switching.
Funding for Alphion
and InP circuits
TO-41-
based
TOSAs
Hittite reports revenue increase
Hittite Microwave Corp’s rev-
enue for 2Q ended June 2005
was $18.9m, an increase of
26.1% on 2Q, 2004 and an
increase of 5.9% over 1Q, 2005.
Net income attributable to com-
mon shareholders for the quar-
ter was $4.2m, or 16c/dil.share,
an increase of 47.8% over the
net income attributable to com-
mon shareholders of $2.9m, or
11c/dil.share, in the same peri-
od of 2004, and an increase of
10.9% over 1Q, 2005.
“We are pleased with our sec-
ond-quarter results which show
growth in both revenue and
earnings compared to a year
ago . . .” said Stephen Daly, presi-
dent and CEO.
“We introduced 18 new stan-
dard products, in line with our
plan, which increases our port-
folio to 350 standard products.”
Revenue from sales to US cus-
tomers was $9.3m, or 49% of
the company’s total revenue,
and revenue from sales to cus-
tomers outside the US was
$9.6m, or 51% of total revenue,
as compared to 50% respective-
ly, in the 2Q of 2004.
Gross margin in the 2Q of 2005
was 66.4%, compared to 63.4%
in the 2Q of 2004 and 66.3% in
the 1Q of 2005.Year on year
gross margin improvement in
the quarter was the result of
improved manufacturing costs
and efficiencies along with
favorable product mix.
Operating expenses in 2Q, 2005
were $5.5m, an increase of
22.4% from 2Q, 2004, as Hittite
continued to expand its opera-
tions. Cash and cash equivalents
at end 2Q were $31.2m, an
increase of $2.8m from 1Q,
2005.
The Company expects 3Q, 2005
revenue to be in the range of
$19.5-$20.5m and net income
attributable to common stock-
holders to be in the range of
$4.2-$4.5m or14-15c/dil.share.
The forecasted net income
attributable to common stock-
holders includes planned
increases in general and admin-
istrative costs attributable to
compliance as a public compa-
ny. The expected earnings per
share includes shares issued in
the company’s initial public
offering and conversion of the
preferred shares.
